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Title:   Lead Advisor (Business Development Focused)
Our firm, a wealth management practice based in ____________________ is hiring a Lead Advisor to deliver a first class, comprehensive wealth planning experience.   The Lead Advisor will be responsible for creating new business opportunities for the firm from their own marketing efforts along with identifying opportunities within the practice’s existing clientele.  Over time, existing clients of the practice will be segmented to the Lead Advisor.  
Primary Responsibilities:
· Create and keep __________ appointments a week with new prospective clients.  This will involve the Lead Advisor marketing in various ways to gain referrals.  
· Create opportunities for seminars and speaking events
· Using social media when appropriate
· Building network through joining various members and organizations to be visible
· Networking to ask for referrals

· Keep ___________ appointments a week with existing clients of the firm.   This would be to update their planning needs as necessary, identify new planning opportunities and if appropriate, asking for referrals.  

· Have discretion over planning recommendations for clients.  The Lead Advisor will be able to collaborate with other team members for research, operations and service.  

· Ensure all client files are updated in our CRM system. 

· Stay up to date on planning knowledge 

Preferred Qualifications:
· Bachelor’s Degree
· 3+ years of financial advisor experience with a focus on client acquisition  
· Investment licenses 
· Pursuing CFP ® designation. 
· Experience with the following software:

Compensation & Benefits:


About The Firm:
PLACEHOLDER TEXT FOR SUMMARY ABOUT THE FIRM
	
Property of Lead Advisor, LLC.
       Disclaimer:  Employers and users should ensure any documents they use are compliant with their local employment laws before using. 
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